	
	Phone : +91 9943218400
E-mail : murusat2003@yahoo.co.in


MURUGESAN.G
STATEMENT OF PURPOSE:
                          Conscientious, goal - oriented technical graduate seeking a career in an organization that can utilize the educational knowledge to achieve progress in the given field of work along with the growth of the organization through creativity, commitment and continuous improvement.
PROFESSIONAL EXPERIENCE :(13 YEARS IN INDUSTRIAL&FACTORY AUTOMATION MARKETING SALES& TECHNICAL SUPPORT SERVICE  ENGINEERING MANAGER )

 1. ORGANIZATION     :	M/s. Delta Electronics India Pvt Ltd,          
                                              Chennai/Coimbatore/Bangalore/Hyderabad
            ROLE    :	Regional Asst. Manager Marketing & Sales in Industrial Automation Business Group.
                  PERIOD     : 	From 23rd   October 2017 to till date.

2. ORGANIZATION	 :        M/s. Multivista Global Pvt Ltd, Coimbatore.
            ROLE    :       Senior Sales Executive in Industrial Automation Products.
                  PERIOD     : 	 From 1st February 2016 to 5th April 2017.

3. ORGANIZATION     :  	M/s. Amtech Electronics India ltd, Chennai.
                      ROLE     :           sales Executive in Industrial Automation Products.
              PERIOD   : 	From 4th    January 2013 to 29th January 2016.

4. ORGANIZATION     :  	M/s. Genius Consultant Pvt Ltd For M/S.Danfoss  
                      ROLE     : 	Industries Pvt ltd, Chennai. Sales & Service Executive in Industrial Automation Products.
               PERIOD  : 	From 1ST   July 2010 to 22nd December 2012.

5. ORGANIZATION	 :  	M/s. Trend Electric Company Pvt Ltd, Chennai 
	          ROLE     : 	Technical Customer support sales & service Executive in Industrial Automation Products.
                PERIOD	 : 	18th June 2007 to 31th June 2010.


Products(Industrial & Factory Automation Products):
PLC,HMI, Servo Motors ,Servo Drives, SCADA, CNC Motors, CNC Drives, Sensors ,SMPS ,Temperature Controllers , Industrial Robots , Soft starter, VFD(Low voltage drives and Medium Voltage Variable frequency drives (3.3 kv,6.6kv &11kv),Energy Management System Software Etc.,

Responsibilities:
· Enquiry Generation from New Customers and Existing Customers by making courtesy and cold visits by make ramp and relationship with the customers.
· Follow up the enquiries convert those as Purchase orders by doing commercial and technical negotiation with customers to develop Business and achieve target.
· Identifying potential clients, and the decision makers within the client organization and present new products and services and enhance existing relationships.

· Payments follow up activity, service sales activities to improve Business.
· Working with technical staff and other internal colleagues to meet customer needs.
· Achieving growth and hitting sales targets by successfully managing the sales team.
· Designing and implementing a strategic business plan that expands company’s customer base and ensure its strong presence.
· Developing products by identifying potential products; conducting market research; generating product requirements; determining specifications, production timetables, pricing, and time-integrated plans for product introduction; developing marketing strategies.
·   Development and customization of products, Keep coordinate with manufacturing and development teams to understand the technical requirement for product customization.
· Plan and travel to the customer sites for the trials and presentation of the customized products. Support customer and production till starting of series production.
· Handling sales team, marketing team, service and application team in whole south region.
· Handling Channel partners, Dealers, Distributors, and System Integrators for Product Development in Business Development, Marketing and Sales & Service Activities.
· Handling channel partners, Distributors, Dealers In full region/multi states individually.  
· Handling whole southern region channel partners, dealers, distributors for Business development and service promotion activities.
· Giving Technical presentation to customers to develop business and conduct Technical Marketing Events/seminars to customers to develop Business.
· Generating service sales Revenue by handling AMC Generations, Service spares sales and up gradation of old systems to new systems in south region. 
· Handling and Co-ordinate the service Application team , sales and marketing team, Production team ,R&D Team, Logistics and warehouse team to Develop the service quality and Business of the products.
· Co ordinate with Process and operation team of sales , marketing ,service ,customer support, logistics ,ware house and all internal team to support customers requirement and solve customers’ problem to develop business.
· Continuously follow up for payments, C-Form, VAT Declaration Form from customers.
· Entering all the Data's and activities in CRM & SAP for Documentation and follow up's.
· Continuously review all offers and orders process to increase the Funnel in the market.
· Attending and make the weekly ,monthly , quarterly ,yearly Business Review meeting for rate the Business development in the organization and do the necessary actions to develop business.
· Project activities – Involved in project execution activities like designing control/electrical logic according to customer requirement, drawing approval follow up, technical support to purchase department, Inspection on quality of material purchased, support for panel assembly, Providing panel for Inspection to customer, project closure and documentation.      
· Technical support activities – Support activities include providing technical support to both internal and to customers by means of training on products, solution support to customer, critical site support, new application development activities, commissioning of panels supplied.
· Business development activities – Business development activities include arranging meeting with channel partners and sorting their issues for better business, Annual maintenance contract (AMC) with major customers, spare parts sale of equipment delivered to key customer, handling End customers ,OEM’s ,channel partners for enquiry generation, follow up those enquiries ,Getting orders through technical and commercial negotiations, order handling, technical presentation    
· Documentation activities – Project documentation, technical documents like leaflet, instruction manuals, and case stories preparation.
·  An effective leader with demonstrated abilities in project execution, Support and business development Work with Technical Staff and all internal staffs


Industries worked:
· OEM’S,SPM Makers, Panel Builders ,Machine Builders, Channel partners(Dealers & Distributors)
· End Users like Automotive, power , sugar ,chemical ,cement, chemical, pharma ,  steel , petro chemical , Tyre and rubber ,Energy , Engineering , Food and Beverages Etc.,
· Consultants and contractors
· System integrators.

Key Accounts:
 LMW, ELGI, Grundfos, KTTM, IR Compressor, savcon, carrier,EID Parry, BHEL,TPL,IAL,MPL,UPL,TCL,JSW Salem , DCW,  Dharani sugar, sv sugar ,Bannari sugar, suriyadev steels ,SAIL , Tanfac , clariant , shasun ,shanmar,MFL,Balmar laree,Rajshree sugar, Madras cement,coromondal cement,ultratech cement,OPG power,OEG power,BGR power,pepsico,lottie,coke,snj breweries, MRF,SRF,OPG ENERGY,ZUARI CEMENT,TNPL,BHEL etc.,

Applications worked:
· COMPRESSORS,PUMP AND FAN,LIFT,ESCLATOR,ELEVATOR
· AHU CHILLER,REFREGERATION AND AIRCONDITIONING
· HVAC PUMP,FAN,BLOWER,EXTRUDER,Packaging,Printing,SPM
· CONVEYOR ,ROLLER ,OEM ,Centrifuge      
· PAPER AND TEXTILE,CHEMICAL&PETRO CHEMICAL FACTORIES
· CEMENT, AND POWER,AUTOMOTIVE INDUSTRIES
                                   SUGAR AND STEEL,TYRE,PLASTIC,RUBBER INDUSTRIES


EDUCATIONAL QUALIFICATION:

	Institute/ University of Study
	Degree
	Year Of Passing
	Percentage

	Anna University, Chennai, India
	B.E (Electrical and Electronics Engineering)
	2007
	68.00%


	Govt. Hr.Sec.School, Natham,India
	HSC
	2003
	68.00% 

	Govt. Hr.Sec.School, Natham,India
	SSLC
	2001
	88.88% 






COMPUTER SKILLS:
Operating System:  DOS, Win 9X, AutoCAD, Microsoft Visio
Languages known: C, C++

PERSONAL PROFILE:
Name	 :  Murugesan.G
Date of Birth	 :  19h August1985 
Father’s name	 :  Gunasekaran.N	
Sex                                         :  Male
Marital Status	 :  Married
Languages Known	 :  English, Tamil

DECLARATION:
I hereby declare that the information furnished above is true to the best of my knowledge and belief.

PASSPORT DETAILS:	
Passport no: H4789662          Name: Murugesan
Date of Issue: 20/10/2009    Date of Expiry: 19/10/2019

Date:
Place:								(MURUGESAN.G)


